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Professional Profile


Business professional with more than 15 years of leadership in multinational and national companies, in roles related to the direction of teams, business development and commercial control and to the optimization of the business through the improvement of its competitiveness and economic and financial sustainability. Proven experience in analysis, strategic planning and leadership of change processes, with a strong global vision and ability to develop teams of excellence.



Professional Experience


01/2009 – 03/2019	Telecom Argentina SA
	Product Manager DataCenter & Cloud Services 
· Lead the Cloud & DC products for the company from concept/implementation to on-going support. 
· Develop business cases to support the development of new products. 
· Build, manage and maintain product roadmaps. 
· Set pricing to meet revenue and profitability goals. 
· Manage full product lifecycle based on market research and development product requirements. 
· Perform ongoing competitive analysis. Sales force training.

01/2007 – 12/2008	Cubecorp Argentina SA
	Product & Pricing Manager
· Lead the DC products for the company from concept/implementation to on-going support
· Work closely with the Sales/Presales teams to support sales opportunities through RFI/RFP responses. 
· Set pricing to meet revenue and profitability goals. Closing deals assurance.

04/2004 – 12/2006	Cubecorp Argentina SA
	Planning & Pricing Manager
· Develop and implement annual global commercial plans that outline strategic objectives, product positioning and pricing strategies. 
· Set pricing to meet revenue and profitability goals. 
· Product line revenue and profitability monitoring. 

07/2000 – 03/2004	Cubecorp Argentina SA
Pricing Manager (Argentina, Brazil & Mexico)
· Lead and direct pricing strategy formulation as well as ensure to take pricing actions to enhance profitability. 
· Manage total pricing procedure, enhance processes to make most of efficiencies and ensure timely response to market conditions. 
· Assist pricing negotiations on customers’ proposals.





11/1998 – 07/2000	ICBC
Cash Management - Product Manager
· Participate in new product development teams to build, price payments, remittances and disbursement products for corporate accounts. 
· Bid pricing. 
· Monitor product performance: Revenue and Volume. 
· Serve as product expert and engage in sales support role.

Strategic Planning - Semi Senior Analyst
· Strategic and competitive analysis.
·  Provide up-to-date research on strategic trends.




Education


	UCEMA - Master in Corporate Finance. 
	
	Pontificia Universidad Católica Argentina - Business Administration 
			
	Pontificia Universidad Católica Argentina - Accountant



		
Languages and Interests


Languages	English: fluent
	Spanish: native


Other Interests	Soccer, fishing.


Profesional	Gestión Estratégica de Marketing. UTDT
Development	Mandos Medios. Telecom Argentina
	Gestión de proyectos. UADE Senior
	Sales Strategy. EMC
Cloud Infrastructure Services. EMC
Planeamiento estratégico para momentos de crisis. UTN
Taller de negociación. UTN
Negociación Estratégica Comercial. B&S
Elementos de información estratégica para la toma de decisiones. CEMA

	
Skills

Decision making
Leadership
Teamwork
Problem solving
Strategic vision
Start Up
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