o DETAILS o

Mexico 2145, BuenosAires,
Argentina
fa.coriasco@gmail.com

o SKILLS o

Supply Chain

Project Management

SOX

Excel

Sharepoint

Microsoft Flow

Power BI

SAP

CRM Tools

© LANGUAGES o

English

French

German

Portuguese

O=

FERNANDO CORIASCO

Q@ BUENOSAIRES, ARGENTINA

EMPLOYMENT HISTORY

Team Lead Project Manager at Accenture, Buenos Aires
May 2016 - Present

Team Lead for Supply chain in Technology and Games Industry for LATAM countries -
ACCENTURE (May 2016- Currently)
- To Accomplish SLA's at delivery center level and Developing SLAs for our contract
- To Control on End to End Processes: from Order Management related activities to cargos follow
up until orders delivered to customer
- Query Management supervision towards customer facing activities
- Monthly and Weekly meetings with our customer
- Creation of Dashborads and Reports via Power Bl to apply Data Analytics on Supply Chain
activities
- PMO activities: as a GPO for our DC some of labors are:

CRM tool Leader for our contract (covering Warsaw and Manila activities)

Developing and application of SOX regulations
-Developing of Bl reports for contracts within same tower. Consulting in metrics creation and
measurement for contracts abroad

Account Manager in Mobile Phones Industry at Accenture, Buenos Aires
September 2014 - May 2016

As Account Manager the main responsibilities are:
- Volume allocation
- Inventory Management
Sell out
SellIn
- Forecasting
- Understanding of customer needs.
- Accomplish international regulation
- Get LSPs to accomplish times and legal regulation.
- Logistic Coordinator supervision
- Workflow design
- Development of best practices in every day process.
- SOX Compliance analysis
- Credit status of each Account follow up
-Costumer Weekly meetings

Training Administrator fo France at Accenture, Buenos Aires
February 2012 - August 2014

Creation of Training curricula and set up sessions to virtually sign in through a LMS platform for
France and Benelux.

Analysis on best practices, process improvements and standardization.

Tools Used: SharePoin and Learning Management Systems



o

Buyer Assistant
January 2010 - June 2011

I was in charge of guarantee the supply of goods to cover sales to customers, which included a
cose relation with Distributors of the Technology industry.

Customer relations activities performed on a weekly or monthly basis, such as meetings and
forecast for upcoming months.

EDUCATION

Universidad Abierta Interamericana, Buenos Aires
April 2008 - December 2011

Degree: Licenciatura en Relaciones Internacionales

Facultad Latinoamericana de Ciencias Sociales, Buenos Aires
January 2015 - December 2017

Degree: Master in International Relations

Pending Thesis



